Financial Support to Succeed Worldwide
Ex-Im Bank Webinar Series 2009
The Export-Import Bank of the United States (Ex-Im Bank) can be your valuable partner in increasing your company’s international sales. Today, many companies are leery of competing in the global marketplace during the economic crisis, but the truth is exports are more important than ever! In fact, in these difficult times, companies cannot afford NOT to export.
While many U.S. companies are being forced to lay off workers, many others are maintaining or even adding jobs by exporting. They are seizing the opportunity to reach the 95% of the earth’s population that lives outside the United States.
As the official export credit agency of the United States government, Ex-Im Bank’s sole mission is to help businesses get the financing support they need to succeed worldwide.  More global sales translate to more jobs here at home.  Thus, Ex-Im Bank has teamed with the Department of Commerce’s U.S. Commercial Service division to offer three enlightening webinars to help executives grow their company’s export sales with confidence.
Webinar 1 of 3:  Accessing Capital to Fulfill Your Export Orders

You have made the big international sale but don’t have the funds to buy materials.  On top of this, the current recession has lenders tightening credit, especially for transactions in emerging markets. No need to panic as the Ex-Im Bank has the solution for your company to increase liquidity and improve cash flow.

Ex-Im Bank exists to help U.S. companies to increase their international sales, especially small businesses. The agency’s working capital loan guarantee enables exporters to obtain commercial loans to facilitate the export of goods or services.  The funds can be used to purchase raw materials and labor as well as fund overhead costs.  Exporters can turn export-related inventory into cash and even get support for posting bid and performance bonds.
In this interactive session, experienced trade financial consultants will clearly explain how this loan guarantee:

· encourages lenders to make these loans

· enhances the value of your existing collateral base

· offers generous advance rates (up to 90% for export-related accounts receivable and up to 75% for export related inventory including work-in-process)
Furthermore, these loan can be obtained simply and quickly from many pre-qualified local lenders.  Thus, learn how to access capital now! 
Date:  May 12, 2009 
Time:  2:00 - 3:00 p.m. EDT 
Price:  $50
Register:  https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=9Q80 

========================================================

Webinar 2 of 3:  Extend Credit and Get Paid Too!

Take away the stress and grow your international business. Making international sales is challenging enough without having to worry about getting paid. Sometimes buyers demand credit and expose your company to commercial and political risks. Sometimes buyers simply default and leave your company with a loss.  

Relax … Ex-Im Bank can substantially reduce the risk of nonpayment. Without this worry, your company can enter new markets and increase its international sales with confidence.  In fact, Ex-Im Bank’s export credit insurance can cover your risk in over 150 countries. The insurance policy not only protects your company against nonpayment but it also enables you to sell on competitive “open account” terms rather instead of requiring cash-in-advance. This financial support is often the critical factor in winning a sale, especially in emerging markets.

In this webinar, you will learn how this insurance can:

· cover 90 to 100% nonpayment risk at an affordable premium

· replace cash-in-advance, letters of credit, and other documentary sales

· provide qualifying international buyers with advantageous terms of credit

· enhance your company’s balance sheet and improve cash flow
· insure all export sales or just those from a single buyer

Register now to increase your export sales while minimizing risks.

Date:  May 14, 2009 
Time:  2:00 - 3:00 p.m EDT 
Price:  $50 
Register:  https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=9Q7Y 

========================================================

Webinar 3 of 3:  Competitive Financing for Your Buyers
Many U.S. businesses lose international sales because their buyers either cannot obtain financing, the interest rates are too high, or their foreign competitors have arranged loans.  Ex-Im Bank assists U.S. companies by guaranteeing financing to creditworthy international buyers, both public and private sectors, for purchases of U.S. capital goods and services.

The guarantee for the commercial lender loans to foreign buyers covers 100 percent of principal and interest against both political and commercial risks of nonpayment. Medium-term guarantees (up to seven years) cover the sale of capital items such as trucks and construction equipment, scientific apparatus, food processing machinery, medical equipment, or project-related services--including architectural, industrial design, and engineering services. 

In this webinar, you will learn about some key benefits of this support as it:

· enables international buyers to obtain loans from lenders at competitive rates
· flexible financing options and repayment terms 

· no limits on transaction size 
· buyers can be foreign companies, governments, and agencies
· long-term financing is also available 

Exporters and importers will also learn about the Ex-Im Bank Letter of Interest (LI) to assist in negotiations for sales transactions. The LI indicates the Bank's willingness to consider a financing offer if sale is completed.

Buyer financing can make or break your next sale so register now.

Date:  May 19, 2009 
Time:  2:00 - 3:00 p.m. EDT 
Price:  $50 
Register:   https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=9Q7Z 

